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IosicHuTeIbHAS 3aNIUCKA.

Hacrosamas nporpamma npenHa3HadeHa JUIsl CIylIaTesled MporpaMMbl MpodeccHoHaIbHON
[IEPENOATOTOBKU «Pe3ylIbTaTUBHBIA MapKETUHI» M HMEET CBOEH LEIbI0 JaTh KOMIUIEKCHOE
MIPEJICTABJICHUE O CYIIECTBYIOIIMX IOAXOAaX K OICHKE pe3yJlbTaTUBHOCTH OW3HECa, BKJIAJE
MapKeTUHTa B KOHEYHBIC IIOKA3aTelIH JEATEIIbHOCTH KOMIIAHMM, a TakXke B IMOKa3aTelH
PE3yJIbTaTUBHOCTH €€ OM3HEC-TIPOLIECCOB.

AKTyanbHOCTh M MpPaKTUYECKas 3HAYMMOCTh H3Yy4eHHUs Kypca «MapKeTHHroBble (HaKTOpHI
pe3yNbTaTUBHOCTH  OW3HECa» CHEHHAJUCTOB B  OOJACTH  MapKETHMHTOBOTO  YIPAaBIICHUS,
OOYyCJIOBJICHBI TIOSIBICHMEM HOBBIX TEOPETHYECKMX KOHLENIMA B OOJIACTH  YIpPaBICHHS
MapKeTHUHTOBOM pe3ynbratuBHOCTRIO (Marketing Performance Management), a TaKke
BO3pAaCTaHMEM pOJM MAapKEeTHHTa KaK HHCTPyYMEHTa o00pa3oBaHUs MPHOBUIM ¥ yBEIHUYCHHS
CTOMMOCTH KOMITaHUH.

OcHoBHasi HeJb Kypca - CHOCOOCTBOBaTh (POPMUPOBAHMIO COBPEMEHHOTO MAapKETHHIOBOTO
MBIIIJICHU A, HaKOIIJICHUIO u cCucreMaTu3anmuu 3HaHHﬁ, HpI/IO6p€TeHI/IIO KOMHCTGHHHﬁ,
MO3BOJISIIONIMX AKTHBHO W TBOPYECKH YYacTBOBATh B Pa3pabOTKE M MPAKTUYECKOM NPUMEHEHHU
COBPEMEHHBIX KOHIENINKA, METOJOB W MOJEJIEH OIEHKH pPe3yJIbTaTHBHOCTH OHM3HECAa M BKJIAJa
MapKeTHHIa B KOHEYHBIE PE3YJIbTAThI ACATCILHOCTH KOMIIAHUH.

Jns nocTikeHHWs 3TOM nenmu oco0oe BHUMAHHME — yHENSeTCs CaMOCTOATENBHOM paboTe
CIynIaTeNeil Mo M3y4eHUI0 U KPUTUYECKOMY OCMBICICHUIO COBPEMEHHBIX TEHICHIHMH pa3BUTHUS
TEOPUH PE3yIbTaTUBHOCTH OW3HECA, BO3MOXKHOCTEH WCIIOJIB30BAHMS WMEIOUINXCS W Pa3BUTHSA
HOBBIX IOJXOJI0B, METO/I0B, MOJIeJIell MapKETHHIa PE3yJIbTaTUBHOCTH JJISi PEIIEHUS aKTyaJbHBIX
1po6sieM B 00J1aCTH MapKETUHTOBOT'O YIIPABJICHUS.

3apaum Kypca.

B xone m3ydeHus Kypca ciaymiaTeld CMOTYT OBJIAAETb MeopemuvecKumu  3HAHUAMU O
CYUIECTBYIOIIMX TMOAXO/JaX K HW3MEpPEHUIO0 pe3yJbTaTUBHOCTU OW3HECA; METOJaX OIEHKH
3G HEKTUBHOCTH MAPKETUHTOBOM J€SITEIBHOCTH M OT/ENbHBIX 3JIEMEHTOB KOMIUIEKCA MApKETHHTIa,
BKJIaJIe MAPKETHUHTa B KOHEUHBIE PE3YJIbTaThl AESITEIbHOCTH KOMIIAHUH.

Pe3ynpTaTroM TNpUMEHEHUs TIOJIy4EHHBIX 3HAaHUM  JOJDKHBI  CTaTb  COPMHUPOBAHHBIE
ananumuuyeckue KOMREMmeHyuu T0 WCCIECIOBAaHUI0 U TPUMEHEHHIO pa3IMYHBIX CHUCTEM
YIPaBIEHUS PE3YyJIbTaTUBHOCTBIO TNPUMEHUTEIBHO K KOMIIAHMM B LEJIOM, MAapKETHHIY, €ro
rpoLeccam 1 OTAETbHBIM (DYHKIIMOHABHBIM 00JIaCTIM.

Ha mpakTHuyeckMX M CEMHUHApCKHUX 3aHATHAX, a TaKXKe B XOJI€ CaMOCTOSTEIbHOM paboThI
CIIyIIATEIN CMOTYT 3aKpENUTh MOJydYeHHbIE 3HAHUS KOMIIETECHIUH IYTEM 0671a0eHUsA HAGbIKAMU
U NPOeKmMHbIMU hopmamu pabompl 110 0OOCHOBAHUIO NMPHUEMIIEMOHN Ui KOHKPETHOM KOMITaHUH
CHCTEMBI ITOKa3aTellel pe3ylbTaTUBHOCTH OU3HECa, MPOEKTUPOBAHUIO MTPOLIECCOB MAPKETHUHTA U UX
MHTETpalui0 B OOIIyI0 CHCTEMY OHW3HEC-TPOIIECCOB KOMIAHMM; IOCTPOCHHIO IIOKa3aTenei
MapKeTHHra Kak Ou3Hec-mpolecca, a Takxke 3(pPeKTHBHOCTH MapKETUHTOBOM J1eATENbHOCTH.

B xone usyueHus Kypca CiyllaTend JOJDKHBI TaKKE HAayUUThCS IUIAHWPOBATH IPOrPaMMBbl U
MEpOIPUATHS, HaNpaBlIeHHbIE HA TIOBBIIIEHHE BKJIaJa CIYKObl MapKeTHHTra B KOHEYHbIE
pE3YJIbTAThl JEATENIBHOCTH KOMITAaHUH.

Kypc mpenmaraercss B KauecTBe Kypca Ui CIHyHIateled MporpaMMbl MPo¢ecCHOHATHHOM
MEPEenoAroTOBKH «Pe3ynbTaTUBHBIM MapKETUHT» U paccuuTaH Ha 20 4acoB ayAUTOPHBIX 3aHATUN U
8 yacoB camocTosTenpbHOW pPaboTel. Kypc mOMKeH uuTaThCs MOCHE H3Yy4YEHHs CIyHIaTelsIMU
0a30BbIX KypCOB 110 MApPKETUHTY U MEHE/DKMEHTY.



MeToauyeckass HOBH3HA Kypca.

OcHOBY Kypca COCTaBIIAIOT Hay4yHbIE CEMHHAphl M IPAKTUYECKHE 3aHATHUS, IPOBEICHUIO
KOTOPBIX NPEIUIECTBYIOT YCTAHOBOYHBIE JIEKLIMM U CAMOCTOATEIBHOE H3Y4YECHHE CIIYLIATEIsIMU
PEKOMEHYEMON JTUTEPATYPBHI.

Meroauueckass HOBHM3HA Kypca oOecrieynBaeTcsi MCIOJIB30BAaHUEM HOBOTO  y4eOHO-
METOAMYECKOr0 KOMILIEKCa, CEeMaIbHO pa3padaThiBa€MOIro Ha OCHOBE:

MEXIUCIUIUIMHAPHOIO IOAXO0JAa K M3YYEHHMIO CHUCTEMBl YIPABICHHWS MAapKETUHIOBOU
PE3YJIbTaTUBHOCTBIO

OPUTHHAIBHBIX PE3YJIbTATOB HAYYHO-METOAMYECKUX U KOHCYJIbTAIMOHHBIX PaboT, B TOM YHCIIE
BBITIOJIHABIIMXCSA 10 3aKa3aM IIPEIITPUATHN

NPAaKTUYECKOTO OIbITa TMPOBEIACHUA CEePTU(DUKALMOHHBIX AyJUTOB W BHEAPEHHUS CHCTEMBI
MEHE/DKMEHTa KauecTBa, a TakKe  YINpaBICHHUS Ha OCHOBE COaJIaHCUPOBAHHOM CHUCTEMBI
IIOKa3aTeNe Ha POMBIIIIICHHOM MPEIIPUATUN

HAKOIUICHHOTO OIIbITa YTEHHsA JIEKUUMH M IPOBEIEHUS CEMHHAPOB II0 CMEKHBIM Kypcam
(MapKeTHHra-MEHEDKMEHTa,  CTPAaTeTMYeCKOr0  MapKeTHHIa,  OW3HEC-IUIAHUPOBAaHHUA |
MHBECTULIMOHHOTO aHAJIN3a, CUTYallMOHHOTO MOJICIMPOBAHUS)

00001IeHNsT OITYOJMKOBAHHBIX B IOCIEAHHUE TOJIbI MOHOTpaduil, y4eOHBIX TTOCOOUH U HAyYHBIX
crareil mo mpobiemMaTuke pe3ylIbTaTUBHOCTH MapKETHHIA

OcCHOBHOE BHUMaHHE Ha MPAKTHMUECKUX U CEMHUHAPCKHUX 3aHATUSAX YAEISAETCS IMPOEKTHBIM
MeTOoAaM pPabOThl MO IOCTAHOBKE CHUCTEM YIIPaBJICHUS PE3YJbTaTUBHOCTBIO Ui KOHKPETHBIX
HNpEATPUITHIM.

@OopMHUPOBAaHUIO HEOOXOAMMBIX KOMIIETEHIIMH  NPU3BAHO CIIOCOOCTBOBATh IPOBE/IEHUE
JICNIOBBIX WIP, B XOJ€ KOTOPBIX CIyIIATENIM, MPEACTABISIOIME WHTEPECHl  Pa3IMYHBIX
3aMHTEPECOBAHHBIX CTOPOH Ou3Heca (OPMUPYIOT COIVIACOBAHHYIO CHCTEMY IoKa3aTesel
MapKETHHIOBOM AEATENBHOCTHIO U INIAHUPYIOT IIPOrPAMMBI €€ BHEIPEHUS.

HosusHa kypca

VYnpasieHne MapKeTHHIOBOH pe3yibpratuBHOCTRIO (Marketing Performance Management) kak
CaMOCTOSITENIbHOE HAaIlpaBlieHHE MapKeTUHra c(OpMHUPOBAJIOCh OTHOCUTEIBHO HEJaBHO H
MPOJOJKAeT pa3BUBATbCsl HA OCHOBE CHHTE3a CTPATETMYECKOr0 MAapKEeTHHIra, BCEOOIIEro
yIIpaBJIeHUs] Ka4eCTBOM, yIpaBieHUs 3()()EKTUBHOCTHIO U CTOMMOCTBIO, a TAKXKE YIPABIECHUYECKOTO
U MapKeTuHrooro yuera. HoBoe HampaBieHue OBICTPO pa3BUBAETCs, 3a4acTylo oOmepexas
TPaJULIMOHHBII MapKeTUHI Mo MacmTabaM U 3()()EKTHBHOCTH HCHOJIb30BAHUS JTOCTHXKEHUH B
TaKuX HAIPABICHUAX, KaK coBpeMeHHble IT-TexHOnormm, MapKeTHHI, OpPHUEHTHPOBAHHBIA Ha
CTOMMOCTb, pa3paboTKa M MHCIIOJB30BaHME B MApKETHUHIe MOJeNel IIeHHOCTH, YIpaBlieHHE
B3aUMOOTHOIIIEHUsAMHU ¢ KiineHTamu (CRM).

DopMbI KOHTPOJIA.

¢ TEKYIIHA KOHTPOJIb — Pad0Ta Ha 3aHATHUAX (00K1AdbL, 00cydicoenus, oenosvie uepul) — 0,20

¢ ydyactue B rpynmoBoMm mpoekte — 0, 50

¢ UWTOTOBBIA KOHTPOJH (9k3amen) — 0, 30.

HroroBasi oumeHkKa Mo Kypcy 1O JeCATHOAIBHOW IIKAJE ONMPEACIACTCS YMHOXCHHEM CYMMBbI
O0aioB Mo  pe3yiabTaTaM  TEKyHIEro, MPOMEXKYTOYHOTO W  HUTOTOBOTO  KOHTpPOJISL  Ha
COOTBETCTBYIOIIUN KOIPPUIIUEHT.
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